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This presentation, including the accompanying oral presentation (collectively, this "presentation"), does not constitute an 

offer to sell or a solicitation of an offer to buy any securities. This presentation is provided by IMAC Holdings, Inc. 

("IMAC”) for informational purposes only and should be kept confidential. No representations express or implied are 

being made by IMAC or any other person as to the accuracy or completeness of the information contained herein.

This presentation contains "forward-looking statements within the meaning of the Private Securities Litigation Reform Act 

of 1995 and other legal authority. Forward-looking statements include statements about scalability, growing distribution 

channels, credit predictability and information concerning our future financial performance, business plans and 

objectives, potential growth opportunities, financing plans, competitive position, industry environment and potential 

market opportunities. Forward-looking statements can also be identified by words such as "will," “enables", ”expects", 

"may”, "allows“, "continues”, "believes,", "intends," "anticipates," "estimates" or similar expressions. Forward-looking 

statements are neither historical facts nor assurances of future performance. They are based only on our current beliefs, 

expectations and assumptions regarding the future of our business, anticipated events and trends, the economy and 

other future conditions. Moreover, we do not assume responsibility for the accuracy and completeness of forward-

looking statements. As such, they are subject to inherent uncertainties, changes in circumstances, known and unknown 

risks and other factors that are difficult to predict and in many cases outside our control. Past performance does not 

guarantee future results.

As a result, you should not rely on any forward-looking statements. Our expected results may not be achieved, and 

actual results may differ materially from our expectations. Important factors that could cause actual results to differ from 

our forward-looking statements are the risks that we may not be able to manage our anticipated or actual growth 

effectively, that our models do not adequately identify potential risks and other risks. We undertake no obligation to 

publicly update any forward-looking statements for any reason after the date of this presentation to confirm these 

statements to actual results or to changes in our expectations, except as required by law.



..delivers Innovative
therapies with scientific 
support to prevent 
unnecessary surgeries and 
prescriptions.

IMAC.

..employs Medical doctors, 
physician assistants, and 
nurse practitioners to 
deliver all medical 
treatments.

..leads Advancements in 
life science collaboration 
with healthcare service 
delivery.

..commits to provide 
exceptional patient Care
that is unique with high 
quality to each patient.

imacregeneration.com



Founded in 
2015.

The Company owns or 
manages 15 outpatient clinics 

that provide regenerative, 
orthopedic, and minimal 
invasive procedures and 
therapies for movement-

restricted conditions.

Illinois (3), Kentucky (3), Missouri (6), 
Tennessee (2), and Florida

Locations

Medical Doctors (6), Physician Assistants 
(2),  Nurse Practitioners (7), Physical 
Therapists (13), Chiropractors (12), and 
Occupational Therapists (2)

Medical Professionals

Minimally invasive orthopedic and 
regenerative therapies. 

No opioids
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Marketdata estimates 
that the U.S. physical 
and occupational 
therapy total market is 
forecast to grow at a 
6.2% average annual 
pace, to $45.7 billion by 
2023.

ORHTOPEDICS 
MARKETPLACE

Operating Room Procedures*

Aggregate 
cost for stays 

with or 
procedure
($ billions)

Mean cost per 
stay 

($ 000s)

Mean cost 
for IMAC 
treatment
($ 000s)

1. Spinal fusion $12.0 $28.9 $9.2

2. Arthroplasty of the knee $11.8 $16.3 $7.9

3. Hip replacement, total & partial $8.3 $17.1 $8.1

4. Percutaneous coronary angioplasty (PTCA) $8.1 $21.5 na

5. Cesarean section $7.0 $6.1 na

* SOURCE:  Agency for Healthcare Research and Quality (AHRQ), Center for Delivery, Organization, 
and Markets, Healthcare Cost and Utilization Project (HCUP), 2014: published December 2017.
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33%

31%

35%

3%
Regenerative Medicine

Physical Therapy

Medical Procedure

Chiropractic

PATIENT STATISTICS

Payor Mix

• 33% Patient

• 26% Commercial 

• 41% Medicare

Patient Visits

• 81,256 in 2017

• 103,092 in 2018 

• 139,389 in 2019
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PATIENT GROWTH 

Generate asset value through proprietary developments 

NEUROLOGICAL RESEARCH

Simplified cash-based approach to wellness spinal care 

CONSUMER MEMBERSHIP PLANS
Engage self-insured corporations, payors, and government entities

CORPORATE ACCOUNTS

Complementary Patient Growth

Primary Patient Source 

DIRECT TO CONSUMER MARKETING
Brand Ambassadors

Social Media and Online Engagement
Traditional Marketing Channels
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Opportunity for infill to capitalize on 
nearby markets which are under three 
hours drive from current anchor. Cash 
flow and current staff impact decision.

CLINIC GROWTH BY ACQUISITION.

Acquired 
August, 2018

Acquired 
April, 2019

DeNovo
expansion 
June, 2017

DeNovo
expansion 
July, 2018

Target acquisitions at under 2x 
multiple of forward adjusted cash 
flow and add in IMAC services to 
increase revenue. 
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St. Louis & Springfield 

Chicago 

Nashville

Lexington Florida cash acquisition in January at 1x cash flow.



BALANCE SHEET 
June 30, 2020
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Notes Payable Details:

• Sale-Leaseback reduced current 

portion note payable by $1,232,000

• Paycheck Protection Program 

waiver request of $1,691,520 

submitted August 25, 2020 (743,000 

“current”)



INCOME 
STATEMENT 
June 30, 2020

010

• Non-GAAP Financial Measures

• COVID impacted revenue from mid-

March to mid-June

• Operating loss for Q2 similar to PPP 

proceeds 

Net Revenue 2020 2019

April 568,000           1,057,000        -46%

May 828,000           1,361,000        -39%

June 1,177,000        1,339,000        -12%
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PROPRIETARY DEVELOPMENT

- FDA Investigational New Drug 
Phase 1 Authorization 
received August 5, 2020

- 15 patient trial conducted in 3 
IMAC clinics

- IMAC medical doctors approved 
as Investigators for trial



Growing Demand
IMAC is positioned to leverage large growing market 
with treatments directed toward the aging population. 

Proprietary Developments
Strengthen competitive advantage and build asset 
value with minimal cost using existing infrastructure
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9INVESTMENT 
SUMMARY

012

Corporate Account Division
IMAC expects to earn material revenues in 2020 
from corporate accounts and government initiatives

Business has returned to pre-
COVID patient volumes

Potential to grow business 
targeting  clinics at COVID-

impacted valuations



WWW.IMACREGENERATION.COM

BRET SHAPIRO, COREIR
BRETS@COREIR.COM :: 516-222-2560

INVESTOR RELATIONS.

mailto:BRETS@COREIR.COM


CASE
STUDY.



HERNIATED DISC.

1 Case
Female experiencing discomfort in neck and back, 
including some tingling in her legs

2 Patient
Patient responded to an advertisement for neck pain
She is not a candidate to see an orthopedic surgeon.

3 IMAC Evaluation
The image shows a bulging disc in her neck as the 
likely source of pain
At age 40 she is too young for surgery and unlikely to 
be pre-authorized by insurance carriers

4 Result
IMAC protocols got disc back into position and 
secured the disc with regenerative therapies in 10 
weeks.
Patient regained feeling in 3 days and was pain-free in 
8 days.
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TORN ACL.

1 Case
Elite athlete tore ACL during soccer 
competition.

2 Patient
Patient sought second opinion for 
speedier recovery than the 9 months 
expected after surgery.

24-year-old elite athlete with torn anterior 

cruciate ligament (“ACL”)

AFTERBEFORE

4 IMAC Treatment
Patient goes through 12 weeks of 
treatments, twice in 13 months.

5 Result
IMAC treatment successfully 
reattached ACL to restore complete 
function. The patient returned to play in 
5 months.

3 IMAC Evaluation
Practitioners review patient MRI and 
confirm diagnoses.


